Hard Drive Technology Sales Company Merchant: No Cost and No Risk
to Client — Processing Cost Reduced $158,000 Annual, Compliance
Implemented, Payment Efficiency Improved (Labor Costs Reduced)

“Increase Profits, Improve Capital, Reduce Cosis”
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ATS Organization Details

Organization Name: Hard Drive Technology Company
Industry: Technology | IT
Organization Size: Small

Client Billable Type: No Risk and No Cost to Client



ATS Client Outcomes

Monthly Processing Amount: $1.3 Million.

Canadian and U.S. Merchant Statements: Reviewed and Analysis
Conducted.

Client Application: Explained, Outlined, and Filled Out.
Client Merchant Savings: $158,000 Annual Savings.
No Risk and No Cost to Client.



Increase Your Profits, Improve Your
Capital, Reduce Your Costs
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